
2013-14 D1 Revenue 
Data	for	2013-14 Teams	(As	of	2012-13)	in

Division	1 The	Six	Major	Conferences
GRAND	TOTAL	REVENUE $11,081,452,320 $5,977,882,641
Directly	Attributable	to	Football $3,808,261,914 $2,917,413,086
Directly	Attributable	to	Basketball $1,433,995,521 $797,308,416
Directly	attrib	to	other	men's	sports $963,942,077 $262,475,047
Directly	attrib	women's	sports $1,782,368,971 $425,341,678
Directly	attrib	Co-Ed	sports $4,733,486 $2,082,153
Unallocated	by	Sport $3,092,091,697 $1,575,019,254

With	Adjustments	to	Allocate	the	Unallocated
Just	Football	(CFB)	+	Men's	Basketball	(MBB) $5,242,257,435 $3,714,721,502
CFB+MBB	+	proportional	share	of	unallocated $7,271,349,471 $5,043,672,572
CFB+MBB+All	unallocated $8,334,349,132 $5,289,740,756
ALL	Revenue $11,081,452,320 $5,977,882,641

CFB+Share $5,282,305,113 $3,961,125,042
MBB	+	Share $1,989,044,358 $1,082,547,531
Total	(should	match	row	12) $7,271,349,471 $5,043,672,572



Consistently High Growth 
•  In 1985, the mean D1A revenues per school were $6.8 

million.  In 2010, the FBS median (in 2008, the 
calculations done by the author switched from mean to 
median) revenue per school was $48.3 million (ratio of 
7.1).  That’s a growth rate of over 8% per year, which is 
much higher than U.S. economy (5% unadjusted for 
inflation…ratio of 3.4). 
–  10% growth since 1970. 

•  Coaches pay has jumped 13% per year from 2006-2011 
at FBS schools – some make $5MM/yr. 

•  More than 85% of university presidents at D1A schools 
said coaching pay was excessive (n=95). 



Competitive Input Markets 

Compensation Coaches Facilities 

•  Athlete decision-making on which school to 
choose is led by coaches, facilities, school 
attributes, size of scholarship/compensation. 



Non-competitive Input Markets 
Inefficient Substitution 

Coaches Facilities 
Amateurism 

•  Capping one factor (compensation) only makes schools invest 
more in the other factors (e.g., facilities and coaches). 

•  Spending is not reduced with amateurism rules, just re-allocated. 
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Figure 8: FBS Football Head Coach Salaries by Quartile Mean, 2006-2013 
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Market for College Athletes 

SL 

P 

Q 

DL 

P* 

Q* 

Buyer 
Surplus 

Athlete 
Surplus 

Competitive 
Equilibrium 



Market for College Athletes 

SL 

P 

Q 

DL 

P* 

Q* 

Competitive 
Equilibrium 

Athlete 
Surplus 

Buyer 
Surplus 

D
ea

dw
ei

gh
t L

os
s 

GIA 

Q=85 



Market for College Athletes 

SL 

P 

Q 

DL 

P* 

Q* 

Competitive 
Equilibrium 

Athlete 
Surplus 

Buyer 
Surplus 

D
ea

dw
ei

gh
t L

os
s 

GIA 

Q=85 

Additional 
Buyer 
Surplus 



Solutions by Other Leagues 
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